Evidence-based Guide to Sealing Over Decay

Primary teeth

Permanent teeth

Coronal surface

Occlusal

Approximal

Facial or lingual

Cavitated?*

Cavitated?*

Cavitated?*

No‡

Yes†

Yes†

Sealants plus 5%NaF
varnish or
sealants alone

No‡
• 5%NaF varnish or
• Resin infiltration alone or
• Resin infiltration plus

• 5% NaF varnish or
• 1.23% APF gel or

38% SDF solution

Moderate->Advanced (orange and red)
‡
Sound->Initial (green and yellow)

No‡
1.23% APF gel or
5% NaF varnish

5,000 parts per million
fluoride (1.1% NaF)
toothpaste or gel
If not feasible:
• 5%NaF varnish or

• 0.2% NaF mouth rinse

* Refer to Table 2

Yes†

Cavitated and
non-cavitated*

5% NaF varnish or
• Sealants alone

If not feasible:

†

Root surface

• 38% SDF solution plus potassium iodide or
• 38% solution SDF alone or
• 1% chlorhexidine
• 1% thymol varnish

Recall
Lesions should be monitored (for example, hardness or texture, color,
radiographs) periodically throughout the course of treatment.
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Complimentary Patient Self-Management Skills & Concepts
Motivational Interviewing
Motivational interviewing (MI) is a collaborative conversation style that creates an open,
non-judgmental environment to explore change. By attending to how we listen and respond
during visits, we can form partnerships with patients and families and support health behavior
changes. Like rowing a boat, when using MI don’t forget your OARS!
•
•
•
•

Open-Ended Questions - ask questions that elicit an open response, not a “yes” or “no” answer
Affirmations - acknowledge and affirm positive change behaviors
Reflections - reflect back what you have heard to show understanding
Summarizations - summarize what you have discussed and ask for confirmation

The SHARE Approach - 5 Essential Steps of Shared Decision Making
A successful visit requires shared decision making. Use the SHARE approach to bring your
patient into the decision making process and work together to create a plan that you both agree
to and feel good about.
1. Seek your patient’s participation
2. Help your patient explore and compare treatment options
3. Assess your patient’s values and preferences
4. Reach a decision with your patient
5. Evaluate your patient’s decision

Evidence-based Preventive
Materials & Tools
Sealants
•

Glass Ionomer (high and low
viscosity)
e.g. GC Fuji Automix LC, GC
Fuji IX GP, GC Fuji Triage

•

Resin
e.g. Embrace WetBond Pit &
Fissure Sealant

•

Silver Diamine Fluoride (SDF)
e.g. Advantage Arrest SDF 38%

Tools
•

Curing Lights
ADA Dental Product Guide
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